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Your Small-Town Doctor of Financial Planning Says:

Set a Retirement Savings Goal

The one number most people seem to focus on when talking about their retirement is the age at which
they hope to stop working. But there is another number that may matter even more: the amount of
savings they will need at that age to retire comfortably.

A common rule of thumb suggests that a retiree will need about 70% to 80% of their pre-retirement
income to maintain their lifestyle. That’s assuming that your mortgage is paid off and some costs—like
commuting, work clothes, and retirement plan contributions—are reduced or eliminated. But
retirement doesn’t always mean lower costs. Many retirees travel, pursue hobbies, or take classes. And
health care expenses tend to rise significantly with age.

Once you’ve estimated your annual expenses in retirement, the next step is to calculate how much of
that will come from guaranteed income sources such as Social Security or a pension. You can estimate
your Social Security benefits by creating an account at ssa.gov/myaccount. The closer you are to
retirement, the more accurate the estimate is likely to be. If you have a pension, request an updated
projection from your employer.

The rest of your income needs will likely have to come from your retirement savings. It is best not to
assume any part-time work; if you do work, it should be by choice, not necessity.

Here is an example. Suppose you estimate needing $80,000 a year in retirement and expect to receive
$30,000 annually from Social Security. That leaves a $50,000 gap to be funded by your savings. If you
plan for a 25 year retirement and assume a 5% annual return, you will need approximately $705,000 in
savings to provide that income. This approach, known as a drawdown strategy, assumes you will
gradually spend down your assets over time.

Now consider a different goal: maintaining your principal so your investments can provide income
indefinitely, such as for a legacy. Using the 4% rule (a conservative withdrawal rate) you would need
$1.25 million (50,000 + 0.04). Using a slightly higher withdrawal rate of 5%, the required nest egg drops
to $1 million—but with increased risk of depletion depending on market returns and lifespan.

These examples illustrate why setting a retirement savings goal is just as important as setting a
retirement age. They also show why that goal should be tailored to your unique circumstances —
lifestyle expectations, legacy goals, health considerations, and risk tolerance.

Of course, no plan is set in stone. Life changes. Markets fluctuate. That’s why it’s so important to revisit
your retirement plan regularly, making adjustments as needed. And while online calculators and general
rules of thumb are useful starting points, they rarely account for the full picture.



At The Kelly Group, we help our clients go beyond simple assumptions. We build financial plans
grounded in your values, tailored to your goals, and designed to adapt to changing circumstances. A
trusted financial advisor can guide you through uncertainty and help keep your plan on course.

If you're thinking about retirement, or just wondering whether your current plan will get you where you
want to go, we’d be honored to help. Let’s talk.
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Freedom Federal Credit Union and The Kelly Group are not affiliated. Financial planning services, referenced by
Freedom Federal Credit Union through The Kelly Group, are subject to a referral agreement. Freedom Federal Credit
Union employees receive non-cash compensation, such as meals and/or beverages, from time to time. Due to such
compensation, there is a material conflict of interest and incentive for Freedom Federal Credit Union to recommend
The Kelly Group. For information about The Kelly Group’s financial planning and wealth management services,
contact our office at 410-893-0560 or email us at info@kellyria.com. The Kelly Group is a trade name of Kelly
Financial Group, LLC, a registered investment adviser with the Securities and Exchange Commission

(“SEC”). Registration with the SEC does not imply any level of skill or training. For more information about our
services, please see our Brochure and Relationship Summary, available on the SEC’s website at
www.adviserinfo.sec.qov, and on The Kelly Group’s website at www.kellyria.com.
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